In recent years, the number of wealthy families 1 and the amount of their wealth have grown to large proportions. The number of millionaire families as measured by net worth is now about 4.5 million, whereas the number of individual tax returns registering adjusted gross income of $1 million or more currently approaches 250,000. A substantial portion of the people at the higher ends of family wealth and income distribution are what we might call the young rich, although the majority of wealth holders tends to be older and aging. These two groups are increasingly being targeted by fund-raisers for both inter vivos and testamentary charitable contributions. For more than a decade, we have been studying the role of financial resources (income and wealth) in generating charitable giving by individuals and their families. This research has raised several findings relevant to the relationship between household economic level and charitable giving. First, excluding the very highest levels, families at every level of income and wealth contribute approximately equal percentages of their income to charity. There are some who give little or nothing and some who give amply, but as a group, 95% of families with incomes under $100,000 all tend to contribute about the same proportion of their income to charitable causes, roughly 1.5% to 2%. On average, the highest income families with an income in excess of $1 million contribute 6% of their incomes to charitable causes 2 and, as less than 1% of the population, contribute approximately 10% of all charitable dollars (Schervish & Havens, 1998b) . In addition, there is now evidence from a variety of surveys that average annual family giving may be as high as $1,050 as opposed to previous estimates of around $700 (Schervish & Havens, 1998a) . At a practical level, this research implies that developing initiatives designed to encourage charitable giving by families and individuals with substantial financial wherewithal has the potential to bear much fruit. With the emergence of dramatically increased wealth and financial security, there is now, more than at any time in national history, a material potential for wealth holders to apply substantial wealth on behalf of substantial philanthropy. The new findings we present in this article on the relationship between wherewithal and philanthropy bode well for enterprises seeking to translate growing material resources into growing charitable contributions.
Drawing in large part on the U.S. Federal Reserve System's Survey of Consumer Finances, we are able to describe the pattern of charitable giving by families at the upper reaches of income and wealth, as well as across the income spectrum. The overriding empirical motif is that the distribution of charitable giving is more highly skewed toward the upper end of the financial spectrum than previously documented, and that there appears to be a trend toward becoming even more so. The overriding theoretical motif is that income and wealth are so thoroughly imbricated, especially at the upper end of the financial spectrum, that the analyses of the determinants of charitable giving need to shift from their current focus on the dynamics of income to a complementary focus on the dynamics of wealth. The largely descriptive analysis in this article does not test any specific theoretical propositions in regard to the distribution of giving by income and wealth, nor does it attempt to unravel the multitude of factors that determine the distribution of contributions presented. 3 However, in the conclusion, we do discuss the theoretical and practical implications of our findings as they relate to discretionary resources and charitable giving.
In the first section, we discuss the data sources and other methodological issues entailed in our research. In the second section, we explore our new findings on the relationship between income and charitable giving. In the third section, we examine the relationship between wealth and charitable giving. In the fourth section, we present findings regarding the joint relationship of family income and wealth to charitable contributions. In the final section, we discuss several implications of the findings for understanding and acting upon what we perceive to be leading indicators of a surge in philanthropic giving.
DATA SOURCES AND METHOD
We base our analysis in this article primarily on data obtained from the national sample of families who participated in the Survey of Consumer Finances (SCF) conducted for the Federal Reserve in 1989 Reserve in , 1992 Reserve in , and 1995 . The 1989 sample consists of 3,143 families who were surveyed for the Federal Reserve by the Survey Research Center at the University of Michigan. The 1992 and 1995 samples consist of 3,906 and 4,299 families, respectively, who were surveyed for the Federal Reserve by the National Opinion Research Center at the University of Chicago.
The General Social Survey (GSS) for 1996 provided supplemental information used to construct the composite measure of giving used in our analysis of the relationship between income and charitable giving. The General Social Survey for 1996 consists of 2,904 families who were surveyed by the National Opinion Research Center. A representative subsample, roughly half the size of the total sample, were asked questions about their charitable giving that permitted their use in constructing our composite measure.
In using the GSS, we restricted the analysis to respondents who are the heads of household, on the assumption that the heads of household are more knowledgeable about family finances than are other members of the family (such as a young adult living at home or an elderly parent living with one of their adult children).
Another issue that arose is that the SCF asks respondents only for total annual contributions of $500 or more that the family made during the prior year. By omitting contributions of less than $500, the survey essentially counts the contribution as $0. Any analyses involving charitable giving and wealth, therefore, are limited to cases with annual contributions of $500 or more. In analyses of giving and income, we were able to construct a composite measure of giving from the SCF and GSS data, which partly adjusts for this inadequacy. 4 Throughout the article, we use the term family income to mean the gross income of the family from all sources before taxes. An individual living alone is also technically a family. Family income excludes the income of other adults who were living in the household but maintained independent finances. Analyses that include family income are based only on positive values of income and thus exclude respondents with negative total family income (e.g., resulting from negative proprietary income or negative realized capital gains). Wealth is defined as net worth, and we use the two terms interchangeably throughout the article. We use Federal Reserve definitions of assets and liabilities to operationalize net worth as the value of all assets less the value of all liabilities. Analyses that involve wealth exclude families with negative total wealth (liabilities greater than assets), although they include families of zero net worth whose assets equal their liabilities.
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Unless otherwise indicated or implied by the context, the tables and analyses are based on the 1989, 1992, and 1995 SCFs in which respondents provided data for calendar years 1988, 1991, and 1994, respectively , and on the 1996 GSS with data for calendar year 1995. All dollar figures, such as for wealth, income, and average contributions, have been adjusted for inflation using the Consumer Price Index and are presented in 1995 dollars. Since the SCF contains oversamples of high-income and wealthy families, all data have been weighted to project to the population of the nation. Composite tables are based on a combination of the 1995 SCF and the 1996 GSS. Because the GSS did not ask about charitable giving in prior years, we are not able to construct GSS-based composite measures for the two survey years prior to 1995.
INCOME AND CHARITABLE GIVING
In previous research, we examined the relationship between income and charitable giving based on data from the 1994 Survey of Giving and Volunteering (Gallup, 1994) and from the 1989 SCF (Havens & Schervish, 1998b) . In this section, we reexamine this relationship using data from the 1995 SCF and from the 1996 GSS. We combined estimates of charitable giving for contributions of less than $500 from the GSS with estimates of charitable giving for contributions of $500 or more from the SCF to produce a composite profile of charitable giving for families across the full range of contributions and income.
CHARITABLE GIVING ACROSS INCOME CATEGORIES
The general form of the relationship between family income and charitable giving in 1994 remains roughly the same as it did in 1988: Participation in, and amount of, charitable giving increases as income increases, and percentage of income contributed is fairly constant below the $100,000 to $200,000 category but rises as family income exceeds $200,000. These relationships are detailed in Table 1 .
Column 1 indicates that the proportion of families making contributions generally increases as income increases. Of families with incomes of less than $10,000, 44% made a contribution to a charitable organization. Of families with incomes in excess of $149,999, at least 96% made a contribution to a charitable organization. A second finding is that the average family contribution increases as family income goes up (column 2). For instance, families with incomes of less than $10,000 contributed $91 to charitable organizations in 1994, whereas families with incomes of $1 million or more contribute an average of approximately $245,000. With the exception of the lowest income category, the percentage of income contributed by families with an income of less than $100,000 varies between 1.36% and 1.86% and bears no systematic relationship to income (column 3). From that point on, the percentage of income contributed generally increases with level of income. Families with incomes between $200,000 and $500,000 contributed at or above 1.94% of their income, whereas families with incomes in excess of $500,000 contributed more than 4% of their incomes to charitable causes.
As in our prior analyses (Schervish & Havens, 1998b) , the data confirm that a small fraction of high-income families make a disproportionately large share of the charitable contributions (columns 4-10). The 4.3% of families with incomes in excess of $125,000 made 46% of the total amount of charitable contributions in 1994. Moreover, 0.08% of families with the highest incomes in the nation (those with incomes in excess of $1 million) contributed more than 20% of all charitable dollars in 1994. When we look at the larger picture, these findings document a somewhat amended version of the so-called 20/80 rule of fund-raising, which states that 20% of the givers make 80% of all contributions. Table 1 roughly confirms a 20/67 rule of thumb. The 20% of families with incomes at or above $60,000 contributed 67% of total contributions. In addition, other rules of thumb can be estimated, for instance, 7/50, 4/40, and 1/33 rules. Interpolating data from Table 1 , we can see that the top 7% of families with incomes above $100,000 contributed 50% of charitable dollars, the top 4.3% of families with incomes at or above $125,000 contributed 46% of total contributions, and the top 1% with incomes above approximately $260,000 donated about 33% of total charitable dollars. Finally, we might add a 0.08/22 rule, denoting that within the 1% of highest income families are the 0.08% of families with incomes of $1 million or more that contribute 22% of all the charitable dollars.
VARIATION IN CHARITABLE GIVING WITHIN INCOME CATEGORIES
As participation, the amount of dollars contributed, and percentage of income contributed increase as income rises, so does variation in (a) the amount of charitable giving and (b) in the percentage of income given. Table 2 presents the variation within each income category in the amount contributed to charity. As income rises, both the average contribution and the standard deviation (a measure of dispersion of the distribution) of the contributions rise. Columns 4-7 indicate how this occurs. The majority of families making less than $75,000 per year contributed less than $500 to charitable organizations, and relatively few contribute as much as $1,000. On the other hand, more than half the families with incomes of $75,000 or more contributed at least $1,000 to charitable organizations, whereas relatively few contributed less than $500. The contributions of lower income families are concentrated in the low-contribution category and thus have relatively small standard deviations. As income rises, the contributions are distributed among higher contribution categories and the standard deviation increases accordingly. That is, higher income families tend to make larger contributions across a wider range of amounts than do families at lower income levels, who tend to make smaller contributions across a narrower range. Table 3 demonstrates a parallel trend in distribution of the percentage of income contributed to charitable organizations. With the exception of the lowest income category (which also contains lower income but higher wealth retirees who contribute relatively large amounts to charitable causes [see Savoie & Havens, 1998 ]), both the range of variation and the average around which the variation occurs increase as income rises. These trends are not as pronounced as those presented in Table 2 regarding the amount of charitable giving, until income reaches about The calculation of the variance in the composite measure is influenced by three factors: the variance within the Survey of Consumer Finances sample reporting contributions of $500 or more, the variance within the General Social Survey reporting contributions of less than $500, and the variance between the two samples. The variance between the samples includes variation due to differences in the methods and procedures used in the two surveys. This mainly affects estimates in the lower income categories. The reader should therefore be more wary of the variance and standard deviation estimates of the composite measure than of its average value.
Variation in amount.

Variation in percentage of income contributed.
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$300,000. We can see once again that a relatively small percentage of families give large percentages of their incomes (5% or more) in every income category: 7% to 12% of families at income levels below $100,000 and 4% to 18% of families at income levels of $100,000 or higher. We document below that these higher contribution families are several times more wealthy than other families at the same income level. Table 3 also shows that 52% to 75% of families with incomes less than $100,000 contributed less than 1% of their incomes to charitable organizations, whereas between only 36% and 61% of families with incomes of $100,000 or more contributed less than 1% of their higher incomes.
CHANGES FROM 1988 TO 1994 IN CHARITABLE GIVING BY HIGH-INCOME FAMILIES
The SCF allows us to describe the trends in charitable giving from 1988 to 1994 among high-income families (with incomes of $100,000 or more in 1995 The calculation of the variance in the composite measure is influenced by three factors: the variance within the Survey of Consumer Finances sample reporting contributions of $500 or more, the variance within the General Social Survey reporting contributions of less than $500, and the variance between the two samples. The variance between the samples includes variation due to differences in the methods and procedures used in the two surveys. This mainly affects estimates in the lower income categories. The reader should therefore be more wary of the variance and standard deviation estimates of the composite measure than of its average value.
dollars). Table 4 presents the average contributions per family and average percentage of income contributed by families with incomes of $100,000 or more for the years 1988, 1991, and 1994 (all in 1995 dollars) . As a context for what follows, we estimate that during this 6-year period, higher income families have increased their share of the total charitable contributions from approximately 30% to about 50% (Schervish & Havens, 1998b , Table 1; and  Table 1 
above).
A full and detailed analysis of these trends is beyond the scope of this section. However, major factors affecting the willingness of wealth holders to give include: growth in wealth (including the performance of the stock market); hyperagency, or the power to make a difference; death and the desire to leave a legacy; tax policy and tax cuts; gratitude for the gifts of financial wherewithal; and identification and association with the needs of others (Schervish, 1997; Schervish & Havens, forthcoming) . A factor that affects the entire population is the status of the economy during this period, and this is reflected in Table 4 below. On average, the amount contributed per family fell during the recession of 1991 but rebounded in the robust economy of 1994. The average percentage of income contributed per family, however, fell during the recession of 1991 but failed to rebound in 1994. These contrary trends reflect a shift in the underlying patterns of giving by different strata within this group of highincome families. Between 1988 and 1991, the average amount contributed per family and percentage of income contributed declined for all income groups. Between 1991 and 1994, however, the average amount and the percentage of income contributed by families with incomes of $500,000 or more rebounded to levels substantially higher than their 1988 level. For families with incomes of $200,000 to $500,000, the amount and percentage of income contributed failed to rebound, while for families with incomes of $100,000 to $200,000, the amount and percentage of income contributed actually continued to decline, although by modest amounts.
On one hand, the percentage of income contributed fell from an average of 2.6% of income contributed in 1988 to 2.1% of income in 1994. On the other hand, and most important, the average amount contributed in constant 1995 dollars by families with incomes of $100,000 or more increased nearly 16%, from $6,305 in 1988 to $7,326 in 1994, and as we have said above, the share of total contributions expanded from approximately 30% to approximately 50%.
WEALTH AND CHARITABLE GIVING
The theoretical and practical relationships between net worth and charitable giving are well-known. However, their empirical contours are far less well known than those between income and charitable giving. In this section, we examine charitable giving in relation to family net worth, and in the next section, we try to unravel the joint relationship of income and wealth to charitable giving. We base our findings on data from the 1995 SCF and operationalize net worth according to the Federal Reserve definition, namely, the total value of all assets minus the total of all debts and liabilities. The patterns presented in Table 5 are parallel to what we previously reported from the 1989 SCF (Schervish & Havens, 1995b, Table 6 .3).
In both 1988 and 1994, participation rates, average contributions, and average percentage of income contributed are all positively related to wealth. Although the trend is not smooth, participation rates of giving ($500 or more) increase as wealth increases (column 2). These rates rise from approximately 8% for families with a positive net worth of less than $10,000 up to 88% for families with a net worth of $10,000,000 or more. Similarly, the average family contribution goes up as net worth increases (column 3). The average amount contributed (counting contributions of less than $500 as $0) rises from $115 for families with a positive net worth of less than $10,000 to $138,425 for families with a net worth of $10,000,000 or more.
The positive relationships between wealth and participation rates and between wealth and amount given are parallel to what we find with income. However, the relationship between wealth and percentage of income contributed (column 6) is not as smooth as the relationship between income and percentage of income contributed, especially when upper income groups are as disaggregated as we have reported. Still, with some unevenness, the percentage of income contributed does go up as family wealth increases.
7 Clearly, the income stream and financial security provided by wealth allow families at higher wealth levels to contribute a larger percentage of their income to charitable organizations. For instance, the percentage of income contributed increases with net worth from an average of 0.5% contributed by families with positive net worth of less than $10,000 to 12.6% contributed by families with net worth of $10,000,000 or more. However, there is a major aberration in this distribution at $400,000 where the percentage of income contributed is 23%. For reasons we cannot discern from this data set, several families with income below the mean of this wealth group made contributions substantially above the mean. One anomalous finding is the apparent negative relationship between net worth and the average percentage of net worth contributed (column 4). The average amount contributed does increase as net worth increases, but the amount of that increase does not rise in proportion to wealth. Our interpretation of this negative relationship between net worth and percentage of net worth contributed to charity is that families tend to make charitable contributions primarily from their income (and possibly liquid assets) during their lifetime and make charitable contributions from their wealth (net worth) via their estate planning. Although, as we find reported in the press, many wealthy families donate substantial amounts of their wealth to charity in the form of inter vivos gifts, such gifts do not generally represent a large percentage of the families' wealth, nor is this currently the way wealth holders contribute substantial portions of their wealth to charity. To understand the relationship between wealth and percentage of wealth contributed, we need to complement research on annual giving with an examination of charitable bequests made via estates. As we are in the process of discovering, it is in planning and carrying out estate decisions that there is a strong positive association between level of net worth and percentage of wealth given to charity (Havens & Schervish, 2000) .
JOINT RELATIONSHIP OF INCOME AND WEALTH TO CHARITABLE GIVING
In the previous two sections, we reported that families at the high end of both the income and wealth distributions make the larger average contributions and give a higher percentage of their income to charitable causes than families in the lower and middle ranges of income and wealth. We also discussed the less predictable trends for percentage of wealth contributed. In this section, we analyze the 1995 SCF to investigate the relationship between charitable giving and the joint effects of income and wealth. Table 6 indicates that, as might be expected, wealth and income are highly correlated. For instance, 39.6% of families had both family income and wealth of less than $50,000, and that once income reaches $200,000, 62% had a net worth of $1 million or more. At the same time, Table 6 indicates that there are significant instances where wealth and income do not imply each other. For example, there are wealthy families with very low incomes. Among families with at least $1 million in wealth, more have income under $50,000 than at or above $1 million. Also, 19.6% of the families with incomes below $50,000 own wealth in excess of $100,000. In general, high wealth does not imply high income as directly as high income implies high wealth.
DISTRIBUTION OF FAMILIES BY INCOME AND WEALTH
WEALTH AND HIGH-GIVER STATUS WITHIN INCOME CATEGORY
We have already discussed our confirmation of the finding first published by Auten and Rudney (1990) that at every income level, a relatively small proportion of families makes relatively large contributions, measured both by amount and percentage of income contributed (Schervish & Havens, 1998b) . Table 7 indicates that within every level of income, the high-givers are substantially more wealthy on average than those who give less. High-givers are families that contribute at least 5% of their income to charitable causes. Normal givers are families that contribute less than 5% of their income. Even at very low income levels, the high-givers are several times wealthier than families that are not high-givers. Thus, in addition to families with very high incomes, it is the relatively wealthy at every level of income (including very low income) that tend to make the larger contributions. This confirms the findings by Savoie and Havens (1998) that the disproportionate giving by relatively wealthy families is in large part the reason why the average percentage of income contributed is as high as it is at lower income categories.
Three conclusions stand out. First, the percentage of high-givers within an income category is not monotonically related to family income; however, the percentage of high-givers does tend to increase at higher levels of income. Second, within each income category, high-givers are wealthier than normal givers. Third, the amounts that these more wealthy high-givers contribute are several times greater than the amounts given by normal givers. These patterns are disentangled further in Tables 8-11. PARTICIPATION RATES BY INCOME AND WEALTH Table 8 presents estimates of the proportion of families that contributed at least $500 to charitable causes in 1994, by family income and family wealth. We find that the proportion generally increases with income and also generally increases with wealth. Very few families (13%) with incomes and wealth below $50,000 make contributions to charitable causes in excess of $500. Nearly all families (99%) with incomes and wealth above $1,000,000 make contributions of $500 or more. At lower income levels, greater wealth leads to being a contributor, but once families have very high income or very high wealth, virtually all families contribute.
AVERAGE CONTRIBUTIONS BY INCOME AND WEALTH Table 9 shows that the total average contribution increases monotonically with income and also with wealth. However, only those with both exceptionally high income and exceptionally high wealth contribute exceptionally high amounts to charity. For instance, the roughly 80,000 families with income and wealth in excess of $1,000,000 contribute an average of $251,000. In no other cross-classified category of income and wealth does the contribution exceed $14,000. Those who make a great deal of money but do not have great wealth, or those who have great wealth but do not make a great deal of money, do not on average make very large charitable contributions. Although families with very high wealth and very high income make very large contributions, throughout the rest of the income and wealth spectrum, level of income (r = .48) is more highly correlated with amount contributed than is wealth (r = .20). This supports the view that within a level of income, most families contribute with more regard to income than to wealth when making yearly inter vivos gifts, and that higher levels of wealth allow for higher giving within a level of income.
SHARE OF CONTRIBUTIONS BY INCOME AND WEALTH
On the basis of the composite data set we analyzed in the Income and Charitable Giving section, we calculate that annual contributions of less than $500 account for approximately 6% of the total amount of contributions made by all families in 1994 and that annual contributions of $500 or more account for the remaining 94%. Table 10 shows how this 94% of contributions in excess of $500 are distributed by income and wealth. We find that the 1.8% of families (see Table 6 ) with incomes in excess of $200,000 contribute 39% of contributions of more than $500 or approximately 37% (0.94 of 39%) of all contributions (if we include the remaining 6% of contributions below $500). The 3.2% of families with a net worth of at least $1 million gave 46% of the charitable contributions of $500 or more, or about 43% (0.94 of 46%) of all contributions. Looking at wealth and income together, the 0.1% of families (see Table 6 ) with income and wealth both in excess of $1,000,000 contribute 22% of contributions of more than $500 or approximately 21% (0.94 of 22%) of all contributions. And the 20.6% of families with either income or wealth in excess of $200,000 (see Table 6 ) make approximately 72% of contributions of more than $500, or approximately 67% (i.e., 0.94 of 72%) of all contributions.
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PERCENTAGE OF INCOME CONTRIBUTED BY INCOME AND WEALTH
We have repeatedly insisted that percentage of income contributed should be understood as a quantitative indicator of the underlying complex relationships between finances and philanthropy rather than as a qualitative index of personal generosity (Schervish & Havens, 1995a , 1995b . Table 11 , which summarizes the percentage of income contributed by income and wealth, should be interpreted accordingly. The average percentage of income contributed by families that donate $500 or more is 1.9%. The marginals show that the percentage of income contributed generally increases with income and with wealth. Within Table 11 , two outstanding exceptions occur where there is high wealth and low income, an explanation for which we have discussed earlier in the article. Another substantial exception is the 0.22% of income contributed by families with $1 million in income and between $200,000 and $1 million in wealth. This is the kind of variance that would likely remain obscured if we defined income and wealth categories differently. Overall, the table confirms, rather than adds anything new to, our assessment that wealth and income complement each other in producing greater giving, in amount as well as in percentage of income. The wealthy and very wealthy should be characterized as giving around 5% of their income, those with a high income as giving around 3% (see also Table 1) , and those with a very high income as giving 5%. Millionaire families defined by income and wealth contribute 5%, whereas millionaire families defined by wealth alone give around 4%. Finally, let us offer a cautionary note about overinterpreting estimates of percentage of income contributed to charity. How much families donate depends on a range $50, [0] [1] 000, 000 Family Net Worth $50, 000 $99, 999 $199, 999 $999, 999 of other issues including investment priorities, family needs, and timing. One-year snapshots of income and giving are relatively unstable, especially among high-wealth families. Although presenting averages, as we do here, handles part of the problem of lumpiness in income and charitable giving, more accurate estimates of percentage of income given to charity for different levels of wealth would ideally require multiyear estimates of "permanent" income and charitable giving and, minimally, a multiyear trend line based on cross-sectional SCF data.
DISCUSSION
The empirical theme of our findings is that wealth and income are intertwined in their relation to annual charitable giving but that the level of income appears to be more strongly related to annual giving than is wealth. The amount and percentage of income contributed increase as income rises and as wealth rises. But within every income or wealth group, the percentage of wealth contributed declines as wealth increases. Part of the explanation for this latter finding may be the existence of composition and financial life-cycle effects embedded in the relation between wealth and charitable giving. Although in this article we have not attempted to decipher these effects, our current research focuses on how the composition of wealth (e.g., the proportion that is liquid) and family life-cycle effects, such as the timing and content of decision making in regard to estate planning, shape the relationship between net worth and charitable giving. We find that as wealth and income increase, charitable giving increasingly becomes planned giving. Planned giving, in addition to being motivationally and materially more strongly related to wealth, also brings to the fore decisions about whether to shift some bequests forward into lifetime giving. To the extent that wealth holders begin to treat their charitable giving more as a unit researchers will have to develop new ways to understand and measure this charitable giving, perhaps under the rubric of "life-course" giving, in a manner parallel to the way we now consider lifetime earnings or expenditures.
Although a thorough investigation of the foregoing issues is important for a fuller understanding of the relation between finances and philanthropy, our findings as reported in this article do provide some reliable and useful insights. First, the small number of families at the highest end of the distributions of wealth or income contributes a high proportion of total annual charitable giving. In terms of wealth, families with a net worth of $1 million or more made 46% of the total contributions to charitable organizations in 1994. Twenty-two percent came from families with at least $1 million in wealth and $1 million in income; such families contribute an average of $250,000 annually. The remaining 24% of all personal contributions came from the 3.1 million families with wealth in excess of $1 million but incomes below $1 million. In terms of income, the proportion of charitable dollars coming from the highest income families is also marked. We have summarized this highly skewed distribution of charitable giving by the 20/67 rule and, more starkly, by the 7/50, 4/40, and 1/33 distributions of annual giving.
The foregoing distributions, when coupled to our projections for growth in wealth and income for the next 20 years, indicate that substantial amounts of charitable contributions will be made by wealth holders in that period and explain why there is such growth in the charity procurement industry's efforts to target wealth holders (Havens & Schervish, 1999) . Even a modest 3% real growth in charitable giving during the next 20 years would mean that annual giving by these highest income and wealth families (0.08% of families) would move from approximately $30 billion in 1998 (22% of the Giving USA estimate of $135 billion of 1998 individual giving [American Association of Fund-Raising Counsel, 1999] ) to approximately $53 billion by 2017 in 1998 dollars or (assuming a 3% rate of inflation) $91 billion in 2017 dollars. This indicates that even without a substantial change in behavior toward more inter vivos charitable giving, and without including the additional families that will enter this group, families with at least $1 million in wealth and income in 1995 dollars will contribute approximately $800 billion in the next 20 years in 1998 dollars or $1.1 trillion in 2017 dollars. Broadening the relevant population to the 1.7% of the families with a net worth of $1 million or more and an annual income of $200,000 or more in 1995 dollars, the potential amount of charitable giving is even more dramatic. Again, without a change of behavior or adding families that will enter this category, this 1.7% of the population can be expected to move from contributing $52 billion in 1998 to $91 billion in 2017 in 1998 dollars or (assuming a 3% rate of inflation) $157 billion in 2017 dollars. During the next 20 years, therefore, we can expect that this 1.7% of the population will contribute approximately $1.4 trillion in 1998 dollars or $1.9 trillion in 2017 dollars. If the real growth in annual giving by wealth holders increases by more than 3%, or the share of total charitable dollars contributed by them continues to increase even at a moderate pace, then the amounts just cited will turn out to be substantially greater.
Although research such as we have reported here can indicate the current and potential future impact of wealth holders on the amounts of charitable giving, it cannot address the equally important topic of how well such amounts of charitable giving contribute to meeting human needs. Fortunately, a new emphasis in financial planning aimed at wealth holders is emerging. This approach, often called values-based estate planning, stresses the importance of guiding wealth holders through a process of self-reflective decision making, in which wealth holders attend to disposing of their wealth with at least the same level of care and intelligence with which they accumulated it (Fithian, 2000) . There is no inherent or inevitable logic by which a quantity of wealth translates into a quality of care. But given the relatively large proportion of charitable giving now given by wealth holders, and given the current growth in wealth, the link between wealth and the commonwealth is important to recognize and evaluate. Notes 1. Whenever we mention families in the article, we are actually referring to both individuals and families, in the sense that a person living alone or with other unattached adults is also referred to as a family. Unattached adults maintaining independent finances are not included as part of the respondent's family.
2. Based on analysis of the 1995 Survey of Consumer Finances sponsored by the Board of Governors of the Federal Reserve. See Note 6 and 7 for additional information.
3. The current article does not, therefore, include life cycle, gender, race, marital status, prior inheritance, education, or any of the other demographic or antecedent factors that may help to explain the pattern of the distribution of giving. Using a variety of measures, it focuses solely on describing the distribution of giving by income and wealth.
4. The composite measure combines (a) the distribution of average contributions below $500 reported in the General Social Survey (GSS) in each income category with (b) the distribution of average contributions of $500 or more reported in the Survey of Consumer Finances (SCF). Because the SCF is a larger and more carefully weighted data set, we used the proportions from the SCF to combine the two distributions. Because the composite measure is constructed at an aggregate level, it is not available for micro data analysis. Moreover, because there is no measure of wealth in the GSS, it is not possible to construct any composite measure for any of our analyses in which wealth is included.
5. The distributions presented in this article are confined to the group of households that have nonnegative net worth and/or nonnegative income. Based on the 1995 SCF, 92.4% of households had a nonnegative net worth in 1995 (the year for which net worth was measured), 99.1% of households had a nonnegative household income in 1994 (the year for which household income was measured), and 91.9% of households had both a nonnegative net worth and a nonnegative income. The estimates in the various tables are unbiased estimates for this segment of the population. Of course, there may be individuals with a negative personal net worth or a negative personal income who live in households with a nonnegative household net worth and/or a nonnegative household income.
6. Estimates of average charitable contributions based on tax returns as reported in the Statistics of Income Bulletin (SOI) (Internal Revenue Service, 1995) are different, sometimes radically different, than those based on the SCF presented in this article. Specifically, the SOI estimate of charitable deductions per return filed in 1995 indicates an average deduction of $124,322 per return for returns with an adjusted gross income (AGI) of $1 million or more. This estimate is significantly less than the SCF average contribution of $244,586 per family with a family income (before tax) of $1 million or more. Although the SCF-based estimate reported in this article is nearly twice the SOI-based estimate, it is not clear that the two estimates are as comparable as they appear on the surface: (a) a household is a different unit than a tax return, (b) AGI on a filed return is not the same as household income, (c) there are millions more tax returns filed than there are households (the Bureau of Census reports 99.0 million households for 1994, while the Internal Revenue Service [via the Statistics of Income Bulletin]), reports 115.9 million tax forms filed for that year).
The differences noted above, moreover, imply a different distribution of AGI than of household income: For example, the Bureau of Census reports 6.5 million households with a household income of $100,000 or more (the highest reported category) in 1994. The Statistics of Income Bulletin reports only 4.5 million returns with an AGI of $100,000 or more; this is 2.0 million fewer returns than the number of households.
In addition to this difference, it is not clear that tax returns are a better source of data on charitable contributions than is the SCF: When charitable contributions far exceed the allowable deduction among high-income tax filers, they have less incentive to report their full contributions and many may not do so.
7. Some, but not all, of this increase is due to the fact that the data used for this analysis ignore contributions of less than $500 to charitable organizations and thus count them as $0.
